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Religious War Gets Serious

What began as an innocent phrase, borrowed
from history, has sickeningly led to cult-
watchers descending on the greater Seattle
area to try and deflect what they see as
another potential Waco (are we talking
about Condon already? - Ed). The battle
lines have been well and truly drawn in the
DCOM-CORBA conflict, and activity on -
both sides has been getting stranger and
stranger.

Pictured right is one time object consultant
genius, Andrew Condon. Condon has been
at Boeing for the last two years and it would
appear that such close exposure to the
enemy at Microsoft has led to ‘les marbles’
being well and truly lost. When I-contact
tried to contact Andrew about MS we got
this voicemail in reply “There is no
Andrew Condon, not anymore. Call me
The Distributed One. There is no
Microsoft, merely the infidels. They will be
defeated. Join me”.

Andrew Condon, Yesterday

Chris Horn, who for some time now has been speaking only through a Mormon PR unit, had this
to say - “When we embarked upon this crusade we knew it wasn’t going to be easy. Gee, how
could it be? The thesis is the OMG CORBA 2.0 spec, and MS are atheists. My message is simple
- embrace IIOP conformity or die. Andrew, sorry, The Distributed One’s messianic qualities
are to be admired. I'm very proud indeed to hear of his tireless work, trawling through the coffee
shops, explaining to the unconverted exactly why DCOM will not scale at the enterprise level.
While some are obviously bemused, or some may even think him a little crazy, he has attracted
numerous followers”.

It is these followers that have raised the eyebrows of the world’s cult watchers. The Distributed
One has taken a large farmhouse in the Washington countryside. The followers all wear black t-
shirts emblazoned with slogans such as - “For a world without paper you need Stone”,
“COMunism is dead”, “CORBAnd have a go if you think you’re hard enough”, “Seamless
Intergration? CORBA application”, “COMbustible! Fight COM’s fires with Orbix”. There are
pictures of what are called the Holy Three scattered around the room - Chris Stone, Chris Horn
and Sammy Davis Jr.. “The last one is a personal preference of mine, explained the Distributed
One. “While admittedly he had little to say about the whole area of object technology he inspired
me to go after my dream no matter what the odds.

More worrying though, are allegations that the followers are being brainwashed through
techniques such as software deprivation. These rumours are fiercely denied - “No way, we let
them use MS packages all the time. However if we discovered that one of them used say an
Active X control, EVEN AT THE DESKTOP LEVEL, then all I would say is that they would
want to pray for excommunication.

i-contact page | September, 1996



i-contact

Product News

As usual, product
development are busy
bees up there on the first
floor. Just take a look at
OrbixSecurity, which
this month entered our
beta program. It’s an
implementation of the
CORBA Security
service, in case you
hadn’t guessed. I’m sure
everyone agrees that a
compelling security
solution is an exciting
addition to our product
suite.  “No-one should
underestimate the
importance of security”,
said security guru Dave
Clarke. “Security isn’t a
dirty word”, he added.

Of course the major
product news this month
was the release of
OrbixWeb version 1.1,
which will retail at the
new low price of $799. A
jubilant Chris Horn,
commenting on the
decision  through a
mormon  spokesperson,
told i-contact “there’s
nothing as crazy as an
IONA Technologies
crazy prices price”.
Colin Newman
announced the new
pricing policy to the
world with what he
called ‘the IONA price
promise’.  “If you can
find a comparable ORB
elsewhere for less, we’ll
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refund twice the
difference and throw in
half a pound of butter
and a bag of spuds. And
that’s a promise.”

Of course all joking
aside, the new price is
intended to open up the
CORBA market to new
developers at the entry
leve. A whole new
market, or for Star Trek
fans, an “undiscovered
country”. I know Star
Trek is popular amongst
certain parts of the staff.

Marketing

Oh, it’s all go in
marketing.  Everyone’s
working hard, no stone is
left unturned in the quest
for increased mindshare.
Not really of course -
the power of
suggestion!  Yesterday
saw the world’s first
IONA Forum, designed
to reduce our most
prominent customers to
tears through continuous
exposure to the ‘jokes’ of
Annrai O’Toole and
Powerpoint presentations
delivered by all and
sundry at the company.
Just  like  timeshare
evenings, the attendees
will then be persuaded to
sign lucrative POs that
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will keep the company
afloat well into the year
2000.

I’m joking of course.
The IONA Forum is an
exciting departure for
IONA, giving us the
chance to share our
vision with our most
valuable repeat
customers. And don’t
forget, one repeat
customer is worth ten
new leads. “Rule
number one”, says Sean
Baker, “if we don’t take
care of the customer,
someone else will”.

Professional Services

What can you say about
IONA Professional
Services  that hasn’t
already been said? A lot
of things spring to mind
actually, but we’ll let
them pass. But the big
news in the world of
Orbix training is the new -
availability of Orbix
courses  in  Europe,
helping continental
object buffs avoid the
trek over to Dublin when
they need “the
knowledge”. With
courses scheduled in
England and Germany,
it’s 1966 all over again as
the countries compete for
the .prize of best training
course. Oo there’s going
to be ructions I promise
you...

September, 1996



